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The first half of 2020 has felt like a horror movie in many ways. While most of us want
to fast forward to 2021 or rewind to 2019, we are not afforded any such luxury. As
the year continues to play out, the best thing we can do is pause.

The beauty in a pause is that it allows us to slow down and analyze our surroundings
without completely stopping. If taken with purpose, a pause can frame future success. 

That's our aim here. To pause. To reflect on the happenings of the past six months
and to consider what we might do moving forward in light of what we've learned.

We've structured these brief reflections and views around the four main areas we
strive to serve individuals and families: Financial Planning, Investment Management,
Behavioral Coaching and Service.

The Keel Point Family 
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T IME TO PAUSE
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LAWMAKERS
HAVE BEEN
BUSY

The SECURE Act 
Technically passed in December 2019, this 125-
page bill took effect on January 1, 2020 and has
been widely regarded as the biggest change in
Retirement Planning since the Pension Protection
Act of 2006. Notably, the Bill removes the option
to "stretch" out RMDs (Required Minimum
Distributions) for non-spouse beneficiaries of an
IRA over their life expectancy. Instead, the new
rule requires all funds to be distributed by the end
of the 10th year, regardless of the type of IRA
inherited. The Bill also pushed back the RMD age
for IRAs (non-Roth) to age 72, from 70.5. 

The CARES Act
This massive 335-page bill and $2 trillion package
was an unprecedented move to prevent COVID-19
from turning into a financial crisis.  Considering an
economic shutdown and staggering
unemployment, the CARES Act was designed to
support those adversely affected by the virus and
economic fallout. Small businesses were provided
low interest, forgivable loans through the Paycheck
Protection Program (PPP). Notable provisions for
individuals included stimulus checks depending on
2019 income, IRA/401k distributions up to $100k
deemed penalty free if Coronavirus-related, RMDs
waived for 2020, student loan payments deferred,
Charitable contribution limits loosened, and
unemployment benefits enhanced.

Source: Canva



National Debt 
The Federal Government National Debt
at the start of 2020 was $23 trillion,
and with Covid relief, lower tax
revenues and higher unemployment
costs, it likely will be $28 trillion by the
end of 2020. There is warranted
concern about repayment of this
additional debt and whether it, along
with what the Federal Reserve is doing,
will be inflationary. Regardless of what
post-Covid fiscal and monetary policies
arise, we can expect they will have a
meaningful impact on nearly every
aspect of our lives. With this in mind,
our Annual Planning & Tax Guide could
look very different in the coming years.
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What's Next?
We anticipate continued conversations
with clients around Estate Planning and
how legacy assets, namely IRAs, are
received in response to the SECURE
Act. Although we have supported Roth
IRA conversions for a while now, likely
increases in tax rates on higher income
families have further elevated our
emphasis on these conversions. It is
our view that paying taxes now, in
certain cases, will benefit clients and
their heirs in the long run, as the U.S.
economy inevitably comes to terms
with its ballooning annual budget
deficits and National Debt.

THE PATH AHEAD

Source: Canva



Market Decline
Coronavirus has disrupted daily life around the world this year, and high levels of volatility in the stock market
reflect uncertainty surrounding future economic growth. In March, US Large Cap stocks, measured by the S&P
500, experienced their fastest decline in history, falling more than 30% in just 22 days. Half of this decline
occurred in a single week. During this time, bonds rallied as investors ran to safer assets like US Treasuries.
For more conservative investors, bonds cushioned their portfolio from the large market selloff.

Response & Recovery
The government responded with a series of unprecedented interventions. Congress passed over $3 trillion in
spending measures, and in one month, the Federal Reserve added another $3 trillion to its balance sheet.
This massive stimulus injection turned investors' fear into optimism, and US stocks (S&P 500) posted one of
their fastest rallies in history, climbing almost 40% in 50 days. As we ended June, the S&P 500 was around 5%
below its level at the start of the year.
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MARKET SWINGS

Source: Yahoo Finance
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Rebalancing and Tax Loss Harvesting
Two aspects of investment management that become increasingly important during volatile market
periods are rebalancing and tax loss harvesting. During the market selloff in March, an average 60/40
(stocks/bonds) portfolio shifted to around a 50/50. In order to buy low and sell high, we rebalanced
client portfolios, effectively trimming positions that had increased in value (bonds) and adding to
positions that had decreased in value (stocks). This reallocation proved to be beneficial when markets
rebounded in the second quarter by allowing portfolios to better capture market gains. Additionally, in
taxable accounts, we identified opportunities to sell recently bought positions at a loss and use these
losses to offset capital gains or ordinary income, thereby reducing clients' future capital gains taxes.

CONTINUED VOLATIL ITY

What's Next?
Our expectation is for recent market volatility to continue. Positive vaccine trial results could lead to
sharp moves higher. However, if case numbers continue to increase, it will be difficult for economic
fundamentals to recover until there is broad access to an effective vaccine. High unemployment rates
and low interest rates also suggest a weakened economy and have been factored into our financial
positioning.  Despite the headlines, we will maintain our core principles of appropriate portfolio risk,
broad diversification, and systematic and opportunistic rebalancing.

Source: Canva



Long-Term Focus
Investors have always had to navigate frightening headlines during market shocks, but
part of what makes this event unprecedented is our instant access to news updates.
While this access may be helpful in many regards, it tends to be dangerous for
investing. Our natural response to fear is action. This can cause us to make changes at
precisely the wrong moment. Morgan Housel, a financial journalist, has a great quote
regarding this thinking: "The irony is that long-term thinking is most powerful when
everything is falling apart. The majority of long-term results are determined by
decisions made during a minority of times."

Timing the Market
Despite the recent volatility, the stock market, in general, has produced attractive
returns over medium to long time horizons. Unfortunately, many investors have missed
out on these returns because they have tried to "time the market." Major events
appear obvious with the benefit of hindsight, and this can lead people to try to predict
the market's next large move. The data shows that the best approach is to determine
an appropriate risk target and build a diversified portfolio to help you ride through the
periods of volatility.
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STAYING INVESTED

Source: J.P. Morgan Guide to Retirement



Riskalyze's personalized risk score leverages past market data and future

projections to give investors an understanding of their current risk tolerances

and possible future outcomes of their investments. Through our use of this

platform we can be sure that your financial expectations are understood and

proper adjustments are made.
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Risk and Reward Expectations 
The current volatile market
environment makes it more important
than ever to stick with your financial
plan. An important piece of this is
understanding risk in your portfolio
before periods of market stress begin.
We leverage an industry leader,
Riskalyze, to frame these conversations
and provide realistic expectations
around risk and reward both in normal
environments and stressful periods.
This helps ensure your portfolio
matches your tolerance and goals and
reduces the possibility of emotionally-
charged investing decisions.

UNDERSTANDING R ISK

What's Next?
Many of our conversations in 2020
have been centered around this topic
and we certainly don't expect that to
change moving forward. With high
levels of volatility likely to stick around,
it's even more important for investors
to be in tune with the risk they take in
their portfolio by having proper
expectations. We will continue to have
routine check-ins on risk tolerance and
provide realistic expectations which we
believe reduces uncertainty around
your financial outcomes.

Source: Riskalyze
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ADAPTING TO THE NEW NORMAL

Working From Home
Almost overnight, our daily routines
halted. Fortunately, innovations of the
21st Century have prepared us to
handle these circumstances with more
grace. Closer to home, our Operations
and IT Departments had implemented a
sound business continuity plan and
developed a system for serving our
clients without a hitch. While virtual
meetings and phone calls have certainly
been different and slightly more difficult
(anyone with young ones at home
knows this), we proved to ourselves and
clients that it can be done well, when
needed. Recently, with offices re-
opening, we are meeting with clients as
they prefer - safely in the office, virtually
or via phone. 

Live Calls With Leadership
In response to heightened levels of
uncertainty and a desire to provide
significant commentary in real-time on
the economy, the markets and even
the virus itself, we began a series of
Q&A style calls with our Leadership
Team. Our CEO, Chief Investment
Officer and Chief Economic Officer
offered answers to the most asked
questions from clients. Most recently,
we were joined by special guests from
HudsonAlpha Biotechnology, Dr. Neil
Lamb and Dr. Jian Han, who dazzled
us with understandable and practical
insights into their research of COVID-
19.

Source: Canva



We are committed to providing our clients with a broad range of service and

resources
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Constant Contact
Our mission is to serve our clients
holistically, not just financially. We
strive to provide value in every aspect
of your lives. This was especially
relevant during the first half of 2020.
While we still continued our normal
communication with commentaries
around the economy and markets (just
more), we also supplied resources
directly to you that we hope were
helpful during this time. It is our goal to
give you key information that you can
trust and rely on in the midst of all the
current noise and misinformation.

What's Next?
We have plans to leverage the success
of our recent leadership calls and the
uniqueness of this environment by
exploring webinars. A wide variety of
topics have been discussed based on
the most pressing needs our clients
are facing. One thing is for sure, we will
collectively lean into providing valuable
and relevant information in the best
way possible for our clients, their loved
ones, and the communities in which we
serve.

EXPANDED SERVICE  FOR CL IENTS



At Keel Point, we believe that each person is
created with unique purpose. We are a team of
advisors and professionals committed to
partnering with our clients to help them live out
their purpose and invest in what is most important
to them.

We do this by guiding individuals and families
through our internal financial planning process
grounded in your values and the people and
things most important to you. With this foundation
laid, we construct an appropriate investment
portfolio to reach your goals and vision, encourage
you to be a disciplined and smart investor and
deliver unmatched service, because we believe
you deserve it.

For more information, please contact us at any of
our office locations at www.keelpoint.com/contact
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 ABOUT      
 KEEL  POINT



Secur i t ies  o f fered  through Kee l  Po int  Cap i ta l ,  LLC ,  Member  F INRA and
SIPC .  Brokerage  and Investment  Adv isory  Serv ices  are  o f fered  under  the

Kee l  Po int  brand.  Investment  Adv isory  serv ices  o f fered  by  Kee l  Po int ,
LLC an  a f f i l i a te  o f  Kee l  Po int  Cap i ta l ,  LLC .  Kee l  Po int  does  not  g i ve  tax ,
account ing ,  regu la tory ,  or  lega l  adv ice  to  i t s  c l ients .  Kee l  Po int ’ s  v iew

and investment  veh ic les  may  change at  any  t ime and w i thout  not ice .  No
conc lus ion  shou ld  be  drawn f rom any  char t ,  g raph or  tab le  that  such

i l lus t ra t ion  can ,  in  and o f  i t se l f ,  pred ic t  fu ture  resu l ts .  Whi le  reasonab le
ef for ts  have  been made to  prov ide  data  f rom sources  cons idered to  be
re l iab le ,  no  guarantee  o f  accuracy  i s  g i ven .  No representat ion  i s  made

that  any  investor  w i l l ,  or  i s  l i ke ly  to ,  ach ieve  resu l ts  comparab le  to
those  shown or  w i l l  make  any  prof i t  a t  a l l  or  w i l l  be  ab le  to  avo id

incurr ing  substant ia l  losses .  
 

Th is  document  i s  not  a  so l i c i ta t ion  to  invest  in  any  investment  product
or  o f fer  any  investment  s t ra tegy .  

 
Past  per formance i s  not  an  ind icat ion  o f  fu ture  returns .  
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